
Men take only their needs into consideration,
never their abilities.         Napoleon Bonaparte

Record housing sales for second month in a row 

Edmonton, August 5, 2009: The REALTORS® Association of Edmonton reported a record number of single month
sales of residential properties for the second month in a row. Buyers who created record sales in June carried
through for a record in July as well. Although sales were off almost 11% from June the total number of July sales was
2,277, creating a new July record. 

“The market is stable and strong sales and market activity are not driving prices up dramatically,” said Charlie
Ponde, president of the REALTORS® Association of Edmonton. “Attractive mortgage rates and consumer confidence
are powering the local market and sellers are being realistic about their pricing.”

The average* SFD sold for $372,741 in July as compared to $369,859 in June (up ¾ of a percent). Condominium
prices were down one percent at $244,265 on average in July from $247,071 in June. Duplex and rowhouse prices
were up 1.8% from a month ago to $296,284. The average residential prices was down just over 1% to $324,847.
Average prices in all categories in July were down from the same month last year.

“The total value of residential sales for the year have surpassed what they were last year at the same time,” said
Ponde. “REALTORS® have sold $3.845 billion worth of residential property so far as compared to $3.842 billion
last year at the end of July.” Listing activity was down with just 2,764 properties listed as compared to 3,179 last
month and 3,582 in July 2008.

The average days-on-market was 46 in July; down three days from June. At the end of July there were 6,592
residential properties active on the MLS® System down by just 107 properties from June. Total sales through the
MLS® System are worth $4.42 billion after just seven months of business.

 

Highlights of MLS® System activity 

July 2009 activity
Record for
the month*

% change from 
July 2008

Total MLS® System sales this month 2,554 25.40%
Value of total MLS® System sales - month $836 million 19.10%
Value of total MLS® System sales - year $4.33 billion -2.01%
Residential¹ sales this month 2,277* 27.60%
Residential average price $324,847 -3.06%
SFD² average selling price - month $372,741 -1.71%
SFD median³ selling price $350,000 -3.30%
Condo average selling price $244,265 -3.78%

¹. Residential includes SFD, condos and duplex/row houses. 
². Single Family Dwelling
³. The middle figure in a list of all sales prices

* Average prices indicate market trends only. They do not reflect actual prices, which may vary. 



Will the Bank of Canada Raise Interest Rates Early?
Financial Post
As the economy begins to creep out of its economic rut, the market has begun to
speculate on when interest rates will rise. The Bank of Canada pledged in April to hold
interest rates at 0.25% until the end of June, 2010. The move was designed to ease
credit pressures on financial institutions and consumers as the recession intensified.
However, the pledge -- an unconventional monetary policy tool used to keep short-term
interest rates and mortgage rates low -- came with an exit clause. If price inflation begins
to threaten the economy, the central bank could raise interest rates earlier. But will they?

2nd Annual Cotton Club event hosted by RE/MAX & Edmonton
Marriott at River Cree Resort. Located in the heart of Harlem,
the Cotton Club was the place to be from 1923 to 1940. You
can revisit the excitement on Friday, October 9, at 6:00 p.m. at
the Edmonton Marriott at River Cree Resort. You can dance all

night long to live music featuring jazz, swing and pop rhythms.

Complimenting the old Night Club theme, dinner will be served at action food stations
while PJ Perry and his 9 piece band provide the music. There will be a silent and live
auction, raising funds for Stollery Children’s Hospital through Children’s Miracle
Network. 
For tickets contact your local RE/MAX office. Dress is business formal, or themed.
For more information, go to www.cottonclubedmonton.com. 

 
                                  Did you know? 

* The sense of smell works 24 hours a
day and is the one human sense
that cannot be ‘switched off’. 

* The human sense of smell affects 75%
of daily emotions and plays an
important role in memory. 

* The human nose is believed to be able
to detect up to 350,000 chemicals. 

* Emotion can be communicated by
smell. There are suggestions that
smell can influence mood, memory, emotions, mate choice, immune
system and hormones. 

* Scenting does not impact on judgement and has been tested to prove
that it cannot cause obsessive behaviour. Academics and
researchers agree that scents are effective simply because they
create a mood which validates intentions. 

* Smell amplifies the sense of taste. Try this… if peeled pieces of apple are
placed in one bowl, and peeled pieces of potato in another, and
then the nostrils are held completed closed while a piece from one
bowl is sampled, the two tastes are indistinguishable. That’s why a
rotten head-cold severely impacts your appetite and sense of taste. 

IF YOU KNOW OF SOMEONE WHO IS THINKING
OF SELLING THEIR HOME

PLEASE CALL ME AT 780-456-6300
MOST IMPORTANT AND VALUED PART OF 
MY BUSINESS ARE REFERRALS FROM PAST

Does Your Entrance Say Welcome or Walk Away?

From the moment a potential buyer
steps through the threshold of your home, they’ve
got a pretty good idea of what’s inside. From the
grass lawn care, to the paint on the door, to the
smell of fresh cut flowers in the foyer – everything
adds up. With a little effort, you can create a
home viewing experience buyers won’t soon
forget.

It’s all about the entrance

To a buyer, little things go a long way. Adding a dash of color to the front
door, replacing the hall mat, baking before an open house and making sure the floor,
walls and mirrors are spotless will all ensure your home gets off on the right foot with
potential buyers.

Every room counts

When you walk into your home, you can probably see more than just the
entranceway. If you have an airy and open space, consider adding common elements
that will draw the viewer’s attention from one room to the next – a great way to give
your home added continuity.

Clear the clutter

Coat racks are a staple in most homes. Doesn’t mean you want to show
yours off during an open house. To add size to the front area, lose the hats, shoes,
coats and jackets. For furniture, make sure it fits in the space and is more than a great
aid for tying hard-to-reach shoelaces.

Make flooring your forte

Is the laminate in your 70-year-old bungalow a turn-off? Sellers should strive
to make the entrance as welcoming as possible–that includes getting rid of any flooring
or materials that dramatically dates your décor. Before listing a property, you should
consider making some minor remodel upgrades. Because the front hall is normally a
smaller space, it may be a good place to invest some extra effort and give it a more
modern appeal.

Get a handle on it

What's the first thing people touch when walking into your home? If your
door handle is in need of a polish or needs to be changed, it may be worth hiring a
handyman to install a quality piece of hardware. If the door jams or squeaks, give it
some TLC before you throw the welcome sign on the front lawn. There is nothing more
embarrassing than a home in disrepair.

Mirrors and artwork

If the entrance is small, a mirror can create a trick of the eye and expand the
space. A powerful piece of contemporary art can also create a memorable entrance for
a purchaser. Whichever you choose, remember the first impression is the one that lasts.
Take the time to ensure that every potential home buyer feels welcomed when walking
in.

  

Peach BBQ Chicken

Use skinless boneless chicken in this delicious
recipe for Peach BBQ Chicken --it’s not only
lower in fat, but the tasty marinade easily
flavors the skinless meat. Use assorted pieces
-- breasts, thighs and drumsticks -- so
everyone gets their pick!      Ingredients

juice of 2 limes (cut in half and squeeze) 
1 tbsp (15 mL) olive oil 
1 tbsp (15 mL) soy sauce 
1 tsp (5 mL) finely chopped garlic 
1/2 tsp (3 mL) dried thyme or 2 tsp. (10 mL) fresh 
1/4 tsp (1 mL) salt 
1/8 tsp (.5 mL) black pepper 
2-1/2 lb (1.25 kg) skinless, boneless (except bone-in skinless drumsticks) chicken
pieces 
1/3 cup (75 mL) peach jam (or apricot) 
2 tsp (10 mL) balsamic vinegar 

Cooking Instructions

To make marinade, mix the first seven ingredients (lime juice to black
pepper, inclusive) in a small bowl. 

. Place chicken in a non-metal baking dish just large enough to hold
pieces in a single layer. 

. Pour marinade over and turn chicken to coat. Cover with plastic wrap
and chill several hours or overnight, if you have time. 

. Just before cooking, make glaze by mixing peach (or apricot) jam with
balsamic vinegar. Set aside. 

. Cook chicken on hot barbecue until done and juices run clear.
Remember breasts cook faster than thighs and drumsticks. 

. Near end of grilling time, brush chicken pieces generously with glaze. 

. Close BBQ lid for 30 seconds to warm glaze. Serve immediately. 

Servings: Makes 2 adult and 2 child servings.
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